17 July 2006

Federal Trade Commission
Office of the Secretary
Room H - 135 (Annex W)
600 Pennsylvania Ave, NW
Washington, DC 20580

Re: Business Opportunity Rule, R51193
Dear Sir or Madam,

My name is Danielle Hines, I currently reside in
Stewartsville, NJ. I have been an independent
distributor of Xango for seven months, now. I
got into the direct sales business, via a friend of
mine who introduced me to this wonderful
opportunity on how to enhance the quality of my
life. Direct selling contributes to my family
finances by giving me the opportunity to
establish a better lifestyle for my family. Direct
selling has contributed to my personal
development because it gives me the opportunity
to meet some incredibly motivated individuals,
who want to help you succeed. Xango has given
me the opportunity to share my story with
individuals, given them a chance to believe in
themselves. I have also listened to others tell
their success stories, in which those stories have
given me the privilege to believe in myself.



Direct sales make individuals better people,
therefore the world is a better place due to the
fact that it teaches all of us to become the best
that we can be. This business has given me
hope again and I can talk to people and keeps
my mind off the loss of my Mother.

Although, I truly appreciate the FTC’s effort to
protect our consumers, however, I know that
this will put a damper on the growth of my
business because individuals with then become
suspicious. I was made aware that there are
fraudulent groups out there but Xango is not
one of them and this is going to affect us.

The Seven Day waiting period is truly going to
raise suspicion and give individuals a reason to
believe that our company isn’t legitimate. This
will also cause unnecessary delays and would
truly be impracticable.

Our company allows individuals to start for less
than $500, by passing this rules, some
individuals will not be afforded the opportunity
to go into business for themselves causing them
to become frustrated therefore making people
hostile and desponded with their lives. Now, we
certainly do not want that.



It would be difficult for us to collect claim
earning information. Also it would be
impracticable. To find 10 nearest existing sales
people, as we do not access to that information.
What about the privacy of people?

Sincerely,

Danielle Hines



